husband.
“We've been appraisers

since

added: “As a bu);er broker I am the
agent of the buyer and obligated to

What I find interesting is that most of
my first chients have been lawyers,
who somehow understand the under-
lying concept better than most peo-
ple.”

Mr. Bell agrees. ‘At least 30 per-
cent of our clients are profession-
als,”” he said, “‘mainly doctors and
lawyers, people who realize the value
of advocacy.”

The buyer-broker method has been
the routine way to buy commercial
property for years, observed P. Gil-
bert Mercurio, executive vice presi-
dent of the Westchester County
Board of Realtors, a trade group of
4.000 members.

‘“The buyer broker is still a fairly
novel concept in this area in the
home-buying sector, but an alterna-
uve that will appeal to certain con-
sumers,”” Mr. Mercurio said. *‘How-

the home-buying market to get their
hands on information. It's worth at-
tending for the guide alone. There's
no puffery in it. We put out a solid
‘how to’ handbook, which contains 25
articles written by experts in 'fhe
field that cover all aspects of hom
buying.” -

Expo exhibitors include realtors,
mortgage bankers, mortgage bro-
kers, real estate lawyers, appraisers,
home inspectors, ‘‘and just about ev-
ervone associated with every aspéct
of buying and seliing real estate-in
Westchester,”” Mr. Mercurio said,
adding that seminars are also held
throughout the day.

‘‘Last year, more than 10,000 peo-
ple attended the show It's g hot
ticket, and the price 1s right. Admis-
sion 1s free, and so is all the informa-
tion that attendees will receive.”” B




